Persuasion
Techniques in
Commercials

(Your Name)



' What is persuasion?

A means of convincing people to:
e Buy acertain product or service
e Believe something or act in a certain way
e Agree with a point of view



' Common Persuasive Techniques

Slogan

Repetition

Comedy

Bandwagon
Comparisons/Attacking Rivals
Testimonial

Endorsement

Puffery

Emotional Appeal

Expert Opinion



Slogan

A catchy phrase or statement often used to sell a product or a service.

Can you hear me now? Good”
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The name of a product is repeated many times.

Apply directly
to forehead .
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' Comedy

Appealing to your customers using humor.

Picks up five
times
more women

thana
Lamborghini.
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Bandwagon

A statement suggesting that everyone is using a specific product, so you should to.

AMERICAS
FAVORITE
MASCARAI

1005 OF GREAT LOOKS.
TGREAT LITTLE TUBE.

NO WONDER OME IS SOLD
EVERY 1.7 SECONDS!"




Comparisons/Attacking Rivals

Advertising that attempts to make one company or person seem better than another by attacking the
competition.

Nathan Fletcher

LAST YEAR, NATHAN FLETCHER
SKIPPED WORK 60% OF THE TIME BUT
STILL TOOK THE 595,000 PAYCHECK.




Testimonial

Positive statement is made about a product or service.
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“It's not just treating your breakouts, You're
taking care of your skin at the same time.”



' Endorsement

Reflects the opinions, beliefs, or experiences of a person.




Puffery

Exaggerated claims or descriptions intended to increase a product’s reputation and appeal.
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EASYTONE

TONES ///

KEY LEG MUSCLES

Resbok

EASYTONE




Emotional Appeal

A person is made to have strong feelings about a situation or product.

Please Make Room for One
More Family Member

SAVE A LIFE - ADOPT A PET
at The Greater Huntsville Humane Society 881-8081



i Expert Opinion

Experts approve this product, so you should use it.

EXPERT

SENSITIVITY RELIEF

PLUS

THE BENEFITS

OF DAILY TOOTHPASTE
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Commercial
Examples

View the following commercials and then answer the questions on the slide that
follows each commercial.

Pay attention to the persuasive techniques used and whether you think they were
effective.



’ Commercial #1:




Commercial #1 Questions:

Describe what happened in
this commercial.

Who do you think the target
market is for this
commercial?

What persuasive technique
do you think this
commercial uses? Explain.

Was the persuasive
technique effective? Why or
why not?




’ Commercial #2:




Commercial #2 Questions:

Describe what happened in
this commercial.

Who do you think the target
market is for this
commercial?

What persuasive technique
do you think this
commercial uses? Explain.

Was the persuasive
technique effective? Why or
why not?




Commercial #3:




Commercial #3 Questions:

Describe what happened in
this commercial.

Who do you think the target
market is for this
commercial?

What persuasive technique
do you think this
commercial uses? Explain.

Was the persuasive
technique effective? Why or
why not?




’ Commercial #4:




Commercial #4 Questions:

Describe what happened in
this commercial.

Who do you think the target
market is for this
commercial?

What persuasive technique
do you think this
commercial uses? Explain.

Was the persuasive
technique effective? Why or
why not?




Commercial #5:
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Commercial #5 Questions:

Describe what happened in
this commercial.

Who do you think the target
market is for this
commercial?

What persuasive technique
do you think this
commercial uses? Explain.

Was the persuasive
technique effective? Why or
why not?




Commercial #6:




Commercial #6 Questions:

Describe what happened in
this commercial.

Who do you think the target
market is for this
commercial?

What persuasive technique
do you think this
commercial uses? Explain.

Was the persuasive
technique effective? Why or
why not?




’ Commercial #1:




Commercial #1 Questions:

Describe what happened in
this commercial.

Who do you think the target
market is for this
commercial?

What persuasive technique
do you think this
commercial uses? Explain.

Was the persuasive
technique effective? Why or
why not?




